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 ew Hope Professional is a new construction medical and professional office condo development located just to the north of Cedar Park Regional Medical Center. The   

 project consists of six, high-end, freestanding condo buildings available for sale with sizes ranging from 3,000 to 7,922 square feet. 

This project presents a rare opportunity to own an efficient, attractive large office condo within a condo development targeting medical and professional users. The property 

sits 2 minutes north of the growing regional hospital and brand-new 1890 ranch offering a diverse choice of retailers.

New Hope Professional offers flexible sizes and building options for more intensive surgical uses to standard medical or professional office users. The ability to own your 

own building in an area of close proximity to a burgeoning retail and medical community within the fast-growing Cedar Park area is unique.

N

N E W  H O P E  P R O F E S S I O N A L  ·  1 5 1 3  E A S T  N E W  H O P E  D R I V E  ·  7 8 6 4 1          M E D I C A L / O F F I C E  ·  F O R  S A L E  O R  L E A S E



• Class A Medical

• 3,682 square feet

• 5 per 1,000 parking ratio

• High-end landscaping

• Attractive, efficient construction: 

        Spray foam insulation, 

        Metal roofing and canopies,

        Low-E Glass, etc.

• Concrete driveways and parking lots

• Monument Signage

• Building Signage

• Located 2 minutes from Cedar Park Regional Medical Center

New Constr uct ion Medical and Professional 
Office Condo Development in Leander-Cedar Park

L E A N D E R / C E D A R  P A R K

• Fastest growing city in the state

• Leander ISD - 10th fastest growing ISD in the country

• Strong growth in healthcare and medical services sector

21 Miles to
D OWNTOWN

28 Miles to
ABIA AIRPORT
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A t  H o m e
B J ' s  R e s t a u r a n t  &  B r e w h o u s e
C h i p o t l e
C h u y ' s  T e x  M e x
C o s t c o
C y c l e B a r
I n - N - O u t  B u r g e r
J a s o n ' s  D e l i
L u p e  T o r t i l l a
M a m a  F u ' s  A s i a n  H o u s e
M c A l i s t e r ' s  D e l i
M o d  P i z z a
P i e o l o g y  P i z z e r i a
T i f f s  T r e a t s
Z o e ' s  K i t c h e n

B a t h  &  B o d y  W o r k s
D i c k ' s  S p o r t i n g  G o o d s
F r e e b i r d s  W o r l d  B u r r i t o
J u i c e l a n d
M a r s h a l l s
M i c h a e l s
N o r d s t r o m  R a c k
O l d  N a v y
O r a n g e  T h e o r y
P e t c o
P o t b e l l y  S a n d w i c h  S h o p
R e d  R o b i n
S p r i n t
S t a r b u c k s
T u e s d a y  M o r n i n g
U l t a
W h o l e  F o o d s  3 6 5

M o d e r n  K i t c h e n
S p o r t  C l i p s  H a i r c u t s
S p r i n t
S t a r b u c k s
T a c o  C a b a n a
T- M o b i l e
V e r i z o n
W a l m a r t
W h i t e s t o n e  B r e w e r y

1 4 3 1  C a f é
B a n k  o f  A m e r i c a
D u n k i n '  D o n u t s
H - E - B
K F C
L A  F i t n e s s
L i t t l e  C e a s a r s
L u c y ' s  F r i e d  C h i c k e n
M c D o n a l d ' s

A B C  L i q u o r
G N C
J a c k  B r o w n  C l e a n e r s
O r a n g e  T h e o r y
R a n d a l l s
S t a r b u c k s
T o m l i n s o n ' s

AT & T
B i k r a m  Y o g a
C h i c k - fi l - A
C i n e m a r k
F e d E x  O f fi c e
G N C
G o l d s  G y m
H a l f  P r i c e  B o o k s
L o g a n ' s  R o a d h o u s e
M i g h t y  F i n e
O f fi c e  D e p o t
P e t s m a r t
S t a r b u c k s
S u p e r  T a r g e t
W e l l s  F a r g o  B a n k

i S P O R T S  E n t e r t a i n m e n t  a n d  T e c h n o l o g y
i S P O R T S  A & V R  a n d  P e f o r m a n c e  G y m
C h a p a r r a l  I c e
V o l t a b o x
M i l e s t o n e  C o m m u n i t y  B u i l d e r s

AT & T
C h i c k - fi l - A
G o o d w i l l
K o h l ' s

L o w e ' s
M c D o n a l d s
P i z z a  H u t
T a c o  B e l l

H E B  P l u s
S u p e r c u t s
P a p a  M u r p h y ' s  
P i z z a
D o m i n o ' s  P i z z a
C h a s e  B a n k
P o s t  N e t

NEARBY AMENITIES
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O b / G y n
D e r m a t o l o g y
A l l e r g y  &  A s t h m a
A u d i o l o g y
E a r ,  N o s e  &  T h r o a t  ( E N T )
R h e u m a t o l o g y
G e n e r a l  S u r g e r y

P h y s i c a l  M e d i c i n e  &  
R e h a b i l i t a t i o n
O r t h o p e d i c s
P a i n  M a n a g e m e n t
P e d i a t r i c  C a r e
P r i m a r y  C a r e
P s y c h i a t r y  &  P s y c h o l o g y
R e h a b i l i t a t i o n  &  P h y s i c a l  T h e r a p y
R h e u m a t o l o g y
U r g e n t  C a r e
U r o l o g y
W o m e n ’ s  H e a l t h

A l l e r g y  &  I m m u n o l o g y
A u d i o l o g y
D e r m a t o l o g y
D i g e s t i v e  D i s e a s e s
E n d o c r i n o l o g y
E a r ,  N o s e  &  T h r o a t  ( E N T )
F o o t  C a r e
H e a r t  &  V a s c u l a r  C a r e
I m a g i n g  &  R a d i o l o g y
I n t e g r a t i v e  M e d i c i n e
L u n g  C a r e
N e u r o s c i e n c e

D E L L  C H I L D R E N ’ S  M E D I C A L
C E N T E R  N O R T H  C A M P U S

T E X A S  C H I L D R E N ’ S
N O R T H  C A M P U S

NEARBY MEDICAL COMMUNITIES
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41,997 SF

Unit A-1    (SOLD)

Unit A-2    3,682 SF (Available Now)

Building B    (SOLD)

Unit C-1    (SOLD)

Unit C-2    (SOLD)

Building D       (SOLD)

Building E    (SOLD)

Building F    (SOLD)

Site Plan

B U I L D I N G  E

PD Labs

B U I L D I N G  F

PD Labs

B U I L D I N G  B

Austin Pulmonary

U N I T  A - 2

3,682 SF

U N I T  A - 1

General Dentist

U N I T  C - 1

C2 Aesthetics

F O R  M O R E  I N F O R M A T I O N

P A T R I C K  L E Y  S I O R ,  C C I M  

5 1 2 . 5 0 5 . 0 0 0 2    

P L E Y @ E C R T X . C O M   

H AY D E N  M C C A R T Y

5 1 2 . 5 0 5 . 0 0 1 7  

H M C C A R T Y @ E C R T X . C O M

B U I L D I N G  D

ENT Specialists

of Austin

U N I T  C - 2

Williamson Pain

Institute
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Unit A-2
3,682 SF

Unit A-1
SOLD

Unit A-2
3,682 SF

Elevation Plan West

Elevation Plan - North
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Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov

IABS 1-0

Buyer/Tenant/Seller/Landlord Initials Date 

Email

Email

Email

Email

License No.

License No.

License No.

License No.Sales Agent/Associate’s Name

Licensed Supervisor of Sales Agent/
Associate

Designated Broker of Firm

Licensed Broker/Broker Firm Name or
Primary Assumed Business Name

Phone

Phone

Phone

Phone

Equitable Commercial Realty 603700 mlevin@ecrtx.com 512.505.0000

Matt Levin 548312 mlevin@ecrtx.com 512.505.0001

Matt Levin 548312 mlevin@ecrtx.com 512.505.0001

Patrick Ley 593295 pley@ecrtx.com 512.505.0002

TYPES OF REAL ESTATE LICENSE HOLDERS
•     A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
•    A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
•    Put the interest of the client above all others, including the broker’s own interests;
•    Inform the client of any material information about the property or transaction received by the broker;
•    Answer the client’s questions and present any offer to or counter-offer from the client; and
•    Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent through an agreement with the owner, 
usually in a written listing to sell or property management agreement. An owner’s agent must perform the broker’s minimum duties above 
and must inform the owner of any material information about the property or transaction known by the agent, including information 
disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a 
written representation agreement. A buyer’s agent must perform the broker’s minimum duties above and must inform the buyer of any 
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or 
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agree-
ment of each party to the transaction. The written agreement must say who will pay the broker and, in conspicuous bold or underlined print, 
set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary:
•    Must treat all parties to the transaction impartially and fairly;
•    May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer)    
          to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
•    Must not, unless specifically authorized in writing to do so by the party, disclose: 
          •    that the owner will accept a price less than the written asking price;
          •    that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
          •    any confidential information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A 
subagent can assist the buyer but does not represent the buyer and must place interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
•    The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
•    Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for 
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records. 

Information About Brokerage Services
Texas law requires all real estate license holders to give the following information about

brokerage services to prospective buyers, tenants, sellers and landlords.

F O R  M O R E  I N F O R M A T I O N

P A T R I C K  L E Y  S I O R ,  C C I M  

5 1 2 . 5 0 5 . 0 0 0 2    

P L E Y @ E C R T X . C O M   

H AY D E N  M C C A R T Y

5 1 2 . 5 0 5 . 0 0 1 7  

H M C C A R T Y @ E C R T X . C O M


